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Global interests are at stake at the treaty table. But personalities on either side can create difficulties apart
from the issues. A skilled negotiator needs to be able to defuse the tensions and misperceptions that can
derail progress. There are few sources that combine the psychological knowledge with the skills of
persuasion. Now, a unique collaboration between experts in cognitive psychotherapy and political science,
Psychological Processes in International Negotiations provides such a resource. Drawing on a wide range of
theory and data, from neuroscientific findings and historical events to Albert Ellis’ rational-emotive model of
behavior, the book explains how the negotiation process works, under both adverse and optimum conditions.
The authors identify psychological elements (in participants and in negotiators themselves) that have the
greatest effect on negotiation outcomes, including group identity and groupthink, egocentrism, emotional
awareness and competence, and the various interpersonal and communication skills, as well as steps readers
can take to improve their performance. With this book, negotiators have the tools to come to clear judgments
and creative, non-aggressive solutions. Highlights of the coverage: Cognition and emotion in the context of
negotiation; Characteristics/traits of successful, proactive negotiators; Cognitive views of war and
international crisis; Meta-communications and the working relationship; Emotive keys to coping with
stalemates; Summaries of a 15-session cognitive/emotional training program for negotiators, and the
proposed European Cognitive School of International Negotiation; “Practical guide” ections linking
theoretical and practical material. This synthesis of scientific insights and real-world applications makes
Psychological Processes in International Negotiations necessary reading for negotiators, mediators, and
conflict managers, as well as for students and researchers in this field. The authors’ premise is clear: peace
and stability create winners on all sides.
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From reader reviews:

Herman Ovalle:

The book Psychological Processes in International Negotiations gives you the sense of being enjoy for your
spare time. You should use to make your capable far more increase. Book can to be your best friend when
you getting strain or having big problem together with your subject. If you can make examining a book
Psychological Processes in International Negotiations to get your habit, you can get considerably more
advantages, like add your personal capable, increase your knowledge about a number of or all subjects. You
could know everything if you like available and read a publication Psychological Processes in International
Negotiations. Kinds of book are a lot of. It means that, science publication or encyclopedia or other folks. So
, how do you think about this guide?

Sharon Bedgood:

This Psychological Processes in International Negotiations are generally reliable for you who want to be
described as a successful person, why. The reason why of this Psychological Processes in International
Negotiations can be among the great books you must have will be giving you more than just simple
examining food but feed you with information that maybe will shock your earlier knowledge. This book is
usually handy, you can bring it all over the place and whenever your conditions throughout the e-book and
printed ones. Beside that this Psychological Processes in International Negotiations giving you an enormous
of experience including rich vocabulary, giving you trial run of critical thinking that we realize it useful in
your day exercise. So , let's have it and enjoy reading.

Patrick Taylor:

The book untitled Psychological Processes in International Negotiations is the reserve that recommended to
you to read. You can see the quality of the book content that will be shown to an individual. The language
that creator use to explained their ideas are easily to understand. The author was did a lot of study when write
the book, hence the information that they share to you is absolutely accurate. You also could get the e-book
of Psychological Processes in International Negotiations from the publisher to make you far more enjoy free
time.

Jimmy Dolce:

Playing with family within a park, coming to see the ocean world or hanging out with good friends is thing
that usually you may have done when you have spare time, after that why you don't try issue that really
opposite from that. A single activity that make you not feeling tired but still relaxing, trilling like on roller
coaster you have been ride on and with addition info. Even you love Psychological Processes in International
Negotiations, you are able to enjoy both. It is fine combination right, you still want to miss it? What kind of
hang-out type is it? Oh seriously its mind hangout people. What? Still don't understand it, oh come on its
known as reading friends.
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